
 

Richard A. Chapkis 
Vice President & General Counsel – 
Southeast Region 
  
 

 
September 2, 2004 – VIA ELECTRONIC MAIL 

201 North Franklin St., FLTC0717 
P.O. Box 110 
Tampa, FL  33601 
 
Phone:  813-483-1256 
Fax:  813-204-8870 
richard.chapkis@verizon.com 

 
 
 
Ms. Blanca S. Bayó, Director 
Division of the Commission Clerk  
and Administrative Services 
Florida Public Service Commission 
2540 Shumard Oak Boulevard 
Tallahassee, FL 32399-0850 
 
Re:  Docket No. 040451-TP 

Petition by Citizens of Florida to initiate rulemaking that would require local 
exchange telecommunications companies to provide Lifeline service within 30 
days of certification 

 
Dear Ms. Bayó: 
 
Enclosed for filing are Verizon Florida Inc.’s Post-Workshop Comments in the above-
referenced matter.  Service has been made as indicated on the Certificate of Service.  If 
there are any questions regarding this filing, please contact me at 813-483-1256. 
 
Sincerely, 
 
/s/ Richard A. Chapkis 
 
Richard A. Chapkis 
 
RAC:tas 
Enclosures 



 
 

CERTIFICATE OF SERVICE 
 

 I HEREBY CERTIFY that copies of Verizon Florida Inc.’s Post-Workshop 

Comments in Docket No. 040451-TP were sent via electronic mail and/or U.S. mail on 

September 2, 2004 to the parties on the attached list. 

 

      /s/ Richard A. Chapkis 

      _____________________________ 
      Richard A. Chapkis 



Staff Counsel Nancy White c/o Nancy Sims Susan Langston
Florida Public Service Commission BellSouth Telecomm. Inc. 233 Pinewood Drive
2540 Shumard Oak Boulevard 150 S. Monroe Street, Suite 400 Tallahassee, FL 32303
Tallahassee, FL 32399-0850 Tallahassee, FL 32301

Michael Gross Susan Masterton/Charles Rehwinkel Charles J. Beck
Florida Cable Telecomm. Assn. Sprint-Florida Office of Public Counsel
246 East 6th Avenue 1313 Blairstone Road 111 W. Madison Street
Tallahassee, FL 32303 MC FLTLHO0107 Room 812

Tallahassee, FL 32301 Tallahassee, FL 32399-1400



BEFORE THE FLORIDA PUBLIC SERVICE COMMISSION 
 
In re: Petition by Citizens of Florida to initiate ) Docket No. 040451-TP 
rulemaking that would require local exchange ) Filed:  September 2, 2004 
telecommunications companies to provide ) 
Lifeline service within 30 days of certification ) 
_____________________________________ ) 
 
 

POST-WORKSHOP COMMENTS OF VERIZON FLORIDA INC. 
 

Verizon Florida Inc. (Verizon) hereby submits its post-workshop comments in the 

above-referenced matter. 

BACKGROUND 

On May 13, 2004, the Office of Public Counsel (OPC) filed a petition to initiate a 

rulemaking to adopt a rule requiring local exchange telecommunications companies to 

begin providing lifeline service to customers within 30 days of receiving certification of 

eligibility from the OPC.  The Commission approved OPC’s Petition at the July 6, 2004 

agenda conference. 

On August 19, 2004, Staff held a workshop to discuss the issues raised at the 

agenda conference.  At the workshop, parties addressed a list of issues identified on the 

Commission Staff agenda, and addressed issues identified on an OPC handout entitled 

“Examples of Obstacles in the Lifeline and Link-up Enrollment Process.”   

Verizon hereby submits these written comments to supplement the oral 

comments that it made at the workshop, and to propose a company-specific, revenue-

neutral cost recovery mechanism that, if adopted, would result in a viable and affordable 

Lifeline program for eligible Verizon customers. 
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ISSUES RAISED IN STAFF’S AGENDA 

I. and II. Enrollment Process and Program Verification Process to Ensure 
Eligibility of Participants 

 
Customers may enroll in the Lifeline program via three separate avenues, either 

by applying directly with Verizon, through the Department of Children and Families 

(DCF) or with the OPC.  The current enrollment and verification processes are efficient 

and not overly burdensome to customers.  Therefore, there is no need to significantly 

modify these processes. 

Direct Enrollment Through Verizon 

When a customer applies directly to Verizon for Lifeline and/or Link-Up, the 

customer must provide either a DCF eligibility letter or proof of eligibility in one of the 

following six programs: Food Stamps, Low Income Home Energy Assistance Program 

(LIHEAP), Medicaid, Supplemental Security Income (SSI), Temporary Aid for Needy 

Families (TANF), or Federal Public Housing Assistance Program/Section 8.  Once 

Verizon establishes proof of eligibility, the Lifeline rate is immediately initiated for 

existing customers.  If the applicant is not yet an existing customer, Verizon has to 

install service before it can institute the Lifeline rate.  Although Verizon currently 

requires recertification twice a year, beginning in May 2005, the Company will only 

require recertification once a year.  If a customer no longer qualifies for Lifeline service, 

the customer is eligible for a service, known as Transitional Lifeline, that affords the 

customer with a 30% price reduction on basic local residential service. 
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DCF Enrollment Process 

In May 2003, DCF began providing qualified applicants with an eligibility letter to 

include with their Lifeline application.  Once Verizon receives the Lifeline application and 

DCF eligibility letter, Verizon immediately provides the Lifeline benefit to the customer.  

Given the simplicity and ease of this process, the Commission, DCF and the industry 

should work together to increase outreach to DCF families, and thus enrollment in 

Florida’s Lifeline program. 

OPC Enrollment Process 

Section 364.10(3)(a) provides that companies that have rebalanced rates shall 

offer Lifeline service to customers who have incomes at or below 125% of the Federal 

Poverty Guidelines.  Even though the order approving Verizon’s rate rebalancing 

application is not yet final, Verizon voluntarily offers Lifeline service to customers who 

meet this income eligibility criterion. 

Customers that are eligible under the 125% FPG criterion may apply for Lifeline 

through the Office of Public Counsel.  Each month, OPC sends Verizon a list of 

customers who satisfy this income-based criterion.  Verizon reviews the OPC list for 

accuracy, and typically applies the Lifeline credit to eligible customer accounts within 

seven working days, if not sooner.  The Lifeline credit is applied to customer accounts 

retroactive to the date the customer is approved by OPC. 

Because this is a voluntary program (for the time being) and because Verizon 

efficiently enrolls applicants under this criterion, it is unnecessary and inappropriate to 

establish a rule requiring Verizon to enroll customers in the program within 30 days of 

receiving the eligibility list from OPC.  This is particularly true given that delays in 
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enrolling customers are generally attributable to erroneous or incomplete entries on 

OPC’s customer list. 

III. Establishment of Lifeline Subscribership Goals 

Verizon firmly believes that it is important to develop a plan that is sustainable 

over the long-term to help ensure that Florida families do not drop off the network 

because they cannot afford telephone service.  However, Verizon steadfastly opposes 

any rule that would impose penalties on ILECs for failing to meet arbitrary Lifeline 

subscribership goals.  Self-effectuating service penalties are illegal, unnecessary and 

undesirable.  They are illegal because the Commission derives its power from the 

Florida Legislature, and there is nothing in Chapter 364 that gives the Commission the 

power to impose this extraordinary penalty mechanism on ILECs.  They are 

unnecessary because Verizon is committed to enrolling customers in the Lifeline 

program, and the data shows that Verizon is meeting this commitment.  Indeed, 

Verizon’s subscribership in the Lifeline and Link-up programs has increased by over 

30% in the last year.  Finally, penalties are undesirable for several reasons.  First, there 

is no evidence suggesting – let alone demonstrating – that Verizon is responsible for 

customer decisions not to enroll in Lifeline.  Second, penalties that apply only to ILECs 

would unfairly tilt the competitive playing field in favor of Verizon’s competitors that are 

not subject to such penalties.  Third, penalties can distort Verizon’s investment and 

operational decisions, resulting in adverse consequences for consumers, competition, 

and the Company. 
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IV. Reporting Requirements 

The transition from a regulated monopoly to a competitive market inevitably 

poses challenges to the regulator, incumbent carriers, and new entrants.  However, it is 

highly likely that this transition will be impeded and competition will not develop 

undistorted if the Commission mistakenly redoubles its efforts to impose greater 

regulatory constraints when they are not needed.  In today’s competitive environment, 

the Commission should not be imposing additional, unnecessary reporting requirements 

on companies.  To the contrary, the Commission should be striving to eliminate such 

requirements so that the industry can respond unhindered to market forces.  Here, 

additional reporting requirements are not necessary, because there is no evidence that 

the existing reporting requirements are not effective.  Moreover, additional reporting 

requirements are undesirable because they needlessly consume industry and 

Commission resources.  If the Commission nevertheless decides to adopt additional 

reporting requirements, Verizon and other ETCs should not be the sole or default 

providers of Lifeline data to the Commission.  Since OPC is verifying large numbers of 

customers via the income-eligibility requirements, the PSC should request pertinent 

information from them. 

V. Should Rural ETCs be Treated Differently from Non-Rural ETCs? 

No.  All wireline ETCs should be treated the same.  The lifeline needs of 

residents in rural Florida are no different from the lifeline needs of residents in non-rural 

Florida.  Equal Lifeline service obligations should be required of all wireline ETCs. 
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ISSUES RAISED IN OPC’S HANDOUT 

1. Optional calling plans and promotional discount packages. 

Verizon does not provide Lifeline and Link-Up discounts to customers that 

subscribe to bundles.  However, there are no restrictions on Lifeline customers wishing 

to purchase additional independent discretionary or ancillary services.  This policy is 

consistent with Florida Statutes, Section 364.025, which states that Local Exchange 

Telecommunications companies "shall be required to furnish basic local exchange 

telecommunications service within a reasonable time period to any person requesting 

such service within the company's service territory." (Emphasis added).  Requiring 

Verizon to offer its bundled services at Lifeline discounted rates would, in effect, be 

requiring the Company to inappropriately offer a double discount on a non-basic service 

to the customer. 

2. Proving Lifeline and/or Link-Up eligibility. 

Verizon’s customers can enroll in the Lifeline and/or Link-Up programs without 

providing any exceptional or non standard documentation.  

3. Customers with more than one line. 

Verizon does not prohibit Lifeline customers from purchasing additional lines, but 

the Lifeline benefit is only provided on one line. 

4. Customers with the incorrect name listed on the account. 

Verizon requires that the customer of record be the party named on the account.  

Therefore, if the spouse of a deceased customer requests Lifeline service, the surviving 

spouse needs to be certified as eligible. 
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5. Recertification. 

As stated above, beginning in May 2005, Verizon will require recertification only 

once a year. 

6. Social security numbers. 

Verizon does not require subscribers to provide a social security number. 

However, Verizon has a legitimate need to know with whom it is doing business, and 

therefore customers must provide some proof of their identity.  A driver’s license, a bill 

from another company or some other evidence of identity is acceptable.   

7. Paths of communication between customers and the Company. 

It is not difficult to communicate with Verizon regarding Lifeline issues.  A 

customer that contacts Verizon business offices wishing to enroll in Lifeline will be given 

information about Lifeline and Link-Up.  Verizon service representatives are trained and 

able to answer questions about Lifeline and Link-Up, provide Lifeline applications to 

customers, and generally discuss the program's benefits.  Verizon is unaware of any 

obstacles that hinder or block customer communication regarding Lifeline issues. 

8. Continued customer eligibility. 

Verizon’s recertification procedures are reasonable.  The Company receives a 

list of customers who are no longer eligible for Lifeline from DCF.  Verizon asks these 

customers to provide proof that they are still eligible for Lifeline.  If they are not eligible, 

Verizon offers them Transitional Lifeline service. 

9. Link-Up requests. 

Verizon makes it easy for customers to learn about and enroll in the Link-Up 

program.  Customers are made aware of the program at the time of application.    All 
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that a customer has to do to enroll in the program is to establish service and verify 

eligibility. 

 

ADDITIONAL ISSUES RAISED DURING THE WORKSHOP 

1. Should all ETCs and wireless carriers follow state lifeline guidelines? 

Only wireless providers that have been certified as ETCs should follow Lifeline 

guidelines.  Wireless companies are integral to the transformation that is occurring 

today in the communications world.  It is not necessary and indeed would be harmful to 

the new emerging technologies to fetter wireless companies with the types of carrier of 

last resort obligations that the wireline companies carry.  

2. Is Verizon able to provide subscriber statistics by county? 

No.  Verizon’s customer data is available by exchange, area code or prefix.  

Traditional wireline service boundaries do not correspond to city or county boundaries.    

3. What is Verizon’s policy when the customer of record dies and the 

surviving spouse requests that the lifeline service be transferred into his/her 

name? 

Verizon requires that its customer of record be certified as the eligible recipient of 

the lifeline benefit.  In the situation of a surviving spouse, Verizon will attempt to 

facilitate transfer but, to protect the integrity of the program, the surviving spouse must 

certify eligibility with the Company.  Because Verizon is sensitive to security concerns of 

these customers, the surviving spouse may choose from a number of options to protect 

his or her privacy (e.g., opting not to publish his or her name in the directory or changing 

the directory listing to only include a first initial, rather than listing the first name). 
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4. How often are subscribers required to recertify in other Verizon 

states? 

In compliance with the FCC guidelines, beginning in May 2005, Verizon will 

require recertification in all states on an annual basis.  Verizon currently requires 

recertification twice a year in Florida, South Carolina and North Carolina. 

5. Can Verizon provide Link-up credits on the first bill to help “defray” 

the cash out lay of an eligible customer? 

Verizon’s current practices allow customers to defer nonrecurring charges on a 

6-month payment arrangement.  The Link-Up credit is provided (following verification) in 

a "lump sum" on either the customer's first or subsequent bill.  Verizon is continuing to 

review its practices to ensure that customers are not burdened or hindered in their 

application process. 

6. Would Verizon support using only the last four digits of the social 

security number when enrolling subscribers in the lifeline program? 

No.  As a practical matter, since Verizon does not require that a customer 

provide a social security number, this may not be an issue.  However, in conjunction 

with commercial credit bureaus, Verizon uses the social security numbers, of customers 

willing to give them, as a means to determine new applicant credit worthiness.   

Requesting only the last four digits would be of no value.   

7. Pursuant to Staff’s request, attached hereto as Exhibit 1 are copies of 

examples of advertisements Verizon has used in its territory targeted at Spanish 

language or African-American communities. 
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8. Pursuant to Staff’s request, attached hereto as Exhibit 2 is a copy of the 

January 20, 2004 Verizon response to the Florida Senate Commission on 

Communications data request. 

9. Pursuant to Staff’s request, attached hereto as Exhibit 3 is a copy of the 

June 30, 2004 response to the OPC data request. 

 

COST RECOVERY PROPOSAL 

One of the inherent problems built into the current Florida Lifeline program is the 

fact that the Company must subsidize $3.50 of each Lifeline customer’s total benefit.  In 

other words, $3.50 of each Lifeline customer’s benefit is not reimbursed to Verizon, and 

successful efforts to increase subscribership will necessarily impose increasing costs on 

the Company.  In a traditional rate of return environment, this subsidy may have been 

acceptable.  However, in today’s competitive environment, increasing Lifeline 

subscribership means increasing the subsidy borne by Company shareholders.  Verizon 

proposes the Commission allow ETCs to recover Lifeline costs from each company's 

own customers through a small surcharge applied on all R-1 and B-1 access lines.  This 

surcharge would be used to cover the $3.50 cost the Company incurs with each 

customer’s subscription to the Lifeline program.  Because of Verizon’s significant 

customer base, Verizon estimates this surcharge would not be burdensome to existing 

customers.  Implementing such a cost recovery mechanism is consistent with Florida 

Statutes, Section 364.025.  The Commission has the full authority to implement an 

interim mechanism with the goal to establish a permanent state funding mechanism by 

2009. 



CONCLUSION 

Verizon is committed to sharing the benefits of Lifeline with eligible consumers –

existing customers and those who may need assistance in establishing a phone 

connection.  Verizon has invested significant resources to promote and enroll eligible 

customers.  Among other things, Verizon has launched a proactive campaign that 

incorporates bi-lingual ads in local print and radio outlets, community outreach, and 

education (see Exhibit 1).  Verizon has also produced collateral materials such as 

posters and fliers to be used as promotional tools in the community, and Verizon is 

presently distributing these materials to community-based organizations throughout its 

service territory. 

Verizon has an excellent record of assisting customers and facilitating customer 

enrollment in Lifeline and Link-Up programs, and Verizon supports OPC and the 

Commission’s efforts to increase subscribership through increased, aggressive and 

targeted outreach. 

Against this backdrop, it should be possible for the companies to enter into a 

settlement or negotiated memo of understanding to resolve their differences and 

increase telephone penetration rates in Florida.  Accordingly, Verizon proposes that the 

parties meet immediately to discuss such settlement. 

Respectfully submitted on September 2, 2004. 
 
 
 
     By: /s/ Richard A. Chapkis                  
      Richard A. Chapkis 
      P. O. Box 110, FLTC0007 
      Tampa, FL 33601-0110 
      (813) 483-1256 
 
      Attorney for Verizon Florida Inc. 
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GET BASIC PHONE SERVICE

WITHOUT STRETCHING YOUR BUDGET.

To be eligible for Lifeline, you must 
participate in any of the following:
Medicaid, Food Stamps, Supplemental Security Income,
Low Income Home Energy Assistance Program (LIHEAP),
Federal Public Housing/Section 8, Temporary Assistance 
for Needy Families (TANF). If your annual income is less
than 125% of the Federal Poverty Level, you may also 
qualify for Lifeline. Call the Florida Office of Public Counsel
at 1 800 540-7039 for details. 

Call to see if you are eligible for 
a discount on phone service: 

1 800 483-4000

Lifeline and Link-Up can help you with:
• Monthly discount of up to $13.50 off local service
• 50% savings on installation charges*
• No charge to block outgoing toll calls or to put a

voluntary limit on your long distance calling (toll control)

*Maximum benefit toward installation charges is $30.00 and does not include charges for wiring inside the home. Terms and conditions subject to change. Some restrictions may apply. ©2003 Verizon. All Rights Reserved.
Services provided by your local carrier and subject to applicable tariffs. 

     





















          EXHIBIT 3  
         
 
 
 
 
June 30, 2004 
 
The Honorable Harold McLean 
Public Counsel 
Office of Public Counsel 
c/o The Florida Legislature 
111 West Madison St. 
Room 812 
Tallahassee, FL 32399-1400 
 
Re: Verizon Response to June 2, 2004 Letter 
 
Dear Mr. McLean: 
 
Please accept this response to your June 2, 2004, letter regarding Verizon’s Link-
Up/Life-Line program.   
 
I appreciate the continued dialog between the Office of Public Counsel and Verizon 
regarding these important issues.  I hope this response will provide you with a better 
understanding of Verizon’s Lifeline and Link-Up enrollment procedures and how we may 
continue to work together to refine the current program. 
  
First, I would like to clarify one issue that was raised in your correspondence regarding 
Link-Up.  Link-Up is a federal program that is designed to assist low-income customers with 
the cost of establishing service with Verizon.  Verizon’s Link-Up program offers a 50% 
discount of the $55 initial service connection fee for eligible customers, including customers 
eligible under the OPC income procedures.  Link-Up is a separate program from Lifeline 
that is intended to provide a credit and/or a deferred schedule of payments to help defray 
the cost of the installation and connection charges applicable to the establishment of 
residential service.  It’s important to note that a customer must have an active account 
before Lifeline credit will be applied by Verizon.   
 
Even with the full Link-Up credit, a remaining balance of $27.50 is due from the customer. 
However, Verizon will permit customers to pay the service connection charge in equal 
monthly installments over a period of at least three months, per FPSC Rule 25-4.108.  
Verizon also will extend the installments for three additional months at the customer’s 
request. The payments would average $4.58 per month over a six month period.  If the 
customer qualifies for the Link-Up credit, the credit will be applied to their account after the  
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Verizon Response 
June 30, 2004 
 
order is issued by the Verizon Support and Response Center (SRC), a special center 
dedicated to processing all Lifeline and Link-Up inquiries. 
 
It may be worthwhile to share with customers who contact OPC that Verizon offers a 
deferred payment plan for service connection charges.  Additionally, the following points 
below highlight the current procedures Verizon follows for establishing service and 
providing Link-Up credit. 
 
 A customer approved for Lifeline by OPC that does not currently have service must first 

call Verizon’s Customer Service Support Center (CSSC) to set-up their account.  At that 
time, a Verizon Representative will inform the customer of the $55 service connection 
fee that is required to set-up the account.  The CSSC does not process Lifeline or Link-
Up requests and will be unable to assist the customer further with regard to any credits 
he/she may be eligible to receive. 

 
 The Lifeline eligible customer could request a deferred payment scheduled when 

speaking with the Verizon Representative. If payment arrangements are not made by 
the customer at the time of establishing service, the total charge of $55 will apply on the 
first bill statement.   

 
 After setting up the account, the customer should contact your office indicating that 

service has been established.  OPC would then submit the customer’s information to 
Verizon for processing of the Lifeline and Link-Up credits immediately after confirming 
with the customer that service has been established.  

 
 Following receipt of the customer’s information (and after service has been established), 

Verizon will do two things: 1) apply the Lifeline credit on the customer’s account 
retroactive to the date first certified by OPC; and 2) apply the Link- Up credit if 
applicable.  

 
With regard to the scenarios you outlined in your letter, Verizon believes these issues are 
not indicative of Verizon’s Lifeline and Link-Up procedures, and hopefully any 
misunderstandings can be avoided in the future.  With regard to the three scenarios noted 
in your letter, I have addressed each one individually. 
 
1) A customer qualifies with the Office of Public Counsel as eligible for Lifeline/Link-Up.  
The customer then calls the telephone company and is told they must “front” the money for 
the connection charges, but that they will receive a credit at some later time. 
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Response: 
Under Verizon’s procedures eligible customers will be placed on Lifeline service with no 
further action required by the customer, if all of the information submitted by OPC is 
accurate and complete, service has been established, and the customer does not have a 
Verizon calling package.  The Lifeline credit is applied to their account once notice is 
received by Verizon from OPC.  However, if a customer does not have an account with 
Verizon, they must first establish phone service with Verizon before any credits are applied.  
As discussed above, Link-Up credits will be applied following the establishment of service, 
and customers who qualify for Link-Up are required to pay some establishment charges.  
However, the customer impact to “front” any money is lessened with payment 
arrangements spread over a period of time, up to six months. 
 
When a credit appears on the customer’s bill depends upon their billing cycle. Verizon’s 
billing procedures are cyclical in nature.   Each customer is assigned a billing cycle that 
determines the date the bill is mailed.  Even after the customer is enrolled, the credit may 
not appear on the very first bill after the Link-Up credit is applied to the account.  
 
2) A customer qualifies with OPC as eligible for Lifeline/Link-Up.  The customer then calls 
the telephone company, but finds that he or she has “waited too long” between establishing 
eligibility and seeking a connection. 
 
Response: 

 When an eligible customer is approved by OPC and submitted to Verizon, the Lifeline credit 
is applied to the date the customer is approved by OPC. 

 
 It is Verizon’s policy that the customer has 90 days to establish service in order to be 

eligible to receive the Link-Up credit following OPC certification.  This is due to a records 
and system issue that will not be easily addressed. 

 
3) A customer qualifies with OPC as eligible for Lifeline/Link-Up.  The customer then calls 
the telephone company, is connected but receives a bill which does not reflect the Link-Up 
credit.  The customer calls the telephone company, is told to deduct the Link-Up credit, but 
the customer is terminated at a later time because they failed to pay the entire connection 
charges.  
 
Response: 
Verizon does not automatically disconnect a Lifeline customer for non-payment of 
connection charges.  The remaining balance ($27.50) may be paid in equal monthly  
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installments over a period of at least three months per FPSC Rule 25-4.108, and at the 
customer’s request for up to six months. The Lifeline customer will not be disconnected  
from the Verizon network during this period for non-payment of connection charges.  
However, if the customer has not elected a deferred payment schedule, disconnection is 
possible if the customer does not remit payment in a timely manner, or call to establish 
payment arrangements. 

 
Verizon is committed to enrolling all eligible customers in Lifeline.  To that end, Verizon 
would like to offer the following suggestions to OPC to further enhance the established 
procedures: 
 
 At the point of initial contact with a potential Lifeline customer OPC should inquire if 

the customer has an active account.  If not, the customer will have to first establish 
service before any credits are applied to the account.  To the extent possible, OPC 
should refrain from submitting any customer information to Verizon until the 
customer has confirmed with OPC that service has been established.  Verizon will 
not establish service until the customer has contacted the CSSC and placed an 
order. 

 
 On occasion Verizon has received incorrect information from OPC and cannot 

process the request to add Lifeline.  The name and or telephone number submitted 
by OPC must match the name on the existing account.   

 
 OPC should submit lists of qualified customers on a weekly basis.  More frequent 

submissions of qualified customers could potentially avoid customer confusion of 
when credits are applied to an account. 

 
I hope this information will provide you with a greater understanding of our procedures, and 
that if there are specific concerns with Verizon or the customers we serve that you will 
contact me immediately for resolution.  Please do not hesitate to contact me with any 
further questions. 
 
Sincerely, 
 
 
 
David Christian 
Vice President 
Regulatory Affairs - Florida 
 




